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 This session will teach the art of assembling brief words that will promptly catch the interest 
of investors and others who should be interested in your business.  We will walk through each of 
several components that you should always include, and then talk about how these can be organized 
to attract different kinds of interest in different settings.  We will also discuss how to create an 
appropriate headline when there is not time to deliver even an elevator pitch, and touch on what to 
do next when your pitch has the desired effect.  The latter portion of the session will be interactive, 
helping individual attendees to compose their own elevator pitches, and discussing questions from 
attendees.  If time permits, we will poll the class to assess businesses and products that are 
represented, so that we can discuss helpful common approaches. 
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